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BinbwicTb cnoXxuBaviB y CBITI BXXe 3MIHIOKOTb CBOIO NoBeAiHKY yepe3
3pOCTaHHSA LiH

3MiHUIIM CBOIO NOBeiHKY abo NnaHyTb 3MIHUTU 1T TAKUM YNHOM...

3MiHIOIOTb NOBEAiIHKY
Yyepe3 3pOCTaHHA UiH

KynytoTb yacTille B AelleBLUMX MarasuHax I 23 %
CkopouytoTb 3aranbHi BUTpaTy I 22
3MiHIOITb 3BUYKM (Hanpuknaa, pigle KOpUCTyrTbCca aBToMObinem) 21%
KynyloTb MeHLle NpoaykTie I 2 1%

72%
3MiHUIIN CBOIO
noseaiHky abo
nfaHyTb

CknapgatoTb CNMCOK NMOKYMOK i AOTPUMYHOTLCS MOro 21%
[oTprmytoTbCa BCTAHOBMNEHOIO OIOaXETY 20%
BigMOBnsAOTLCA Big OKPEMUX 3@HATb YM aKTUBHOCTEN I 107,
OGupatoTb AelleBlli bpeHan Ta Topapy I 16 %
[MoBHICTIO BIAMOBIIAKOTLCA Big KyniBMi Aeskux ToBapiz I 15%

MeHLwwe BigknagaTb 3aoLlagkeHb 15%
BUKOpPMCTOBYIOTb HAKOMUYEHI 3a0LLa)KEHHS 14%
MpogatoTb pedi 4ns OTPMMaHHA OAATKOBUX KOLUTIB 12%

YacTiwe KynyTb YKMBaHi TOBapy I 12
1 30/ 1 5% MpavutotoTb GinbLue roguH abo 6epyTb AoaaTkoBy poboTy 12%
(1]

; 3BepTalTbCsa NO NPOAOBONbYY UM BraroginHy gonomMory 6%
He NnaHytoTb NOKN HEe 3MIHIOBaJ1N

aMiH noBefiHKy, ane BepyTb kpeantn abo 30inbLUYIOTE KPeaUTHI NiMiTK 6%
MOXYTb 6yTI/I 3MYLLUEHI 3BepTatoTbes No giH. Jonomory abo NpocATh BiACTPOUKY NraTexis 5%
ue 3pobutun

MutanHsA: Yn Bam abo uneHam BaLLoro gomorocnogapcTtBa BXe oBesioca abo un nrnaHyeTe BU 3MiHIOBaTUN CBOIO noae,quKy vyepes 3poCTaHHA LiH abo iHwi

l( ANTAR npobnemu, siki Bac TypOyoTb?

[xepeno: Kantar Consumer Sentiment Barometer, kBiTeHb 2026 poky. OaHi 3 20 kpaiH cBity. N=20 878



CnoxuBaui geaani yacTiwe OuUiHKTb He NuLlle AOCTYNHICTb NOKYMNKMU,
a U Te, HaCKifibKu BOHa € BUNpaBAaHoOK B NOTOYHMX YMOBaX

Ha wo cnoxunBadi MOXyTb A403BONMUTU COOI BUTpavyaTU KOLWTU 3apa3

ToBapwu Ta BUTpaTu nepLuoi

He moxyTb cobi gossonutun, %

. Mornn 6 go3BonuTK, ane He XO4yTb BUTPA4YaTU KOLUTH, %

| Moy cobi ue aossonutu, %
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i Caixi opykTn 3acobu KoMyHanbHi i KaBa B ManbHe dactdyn Ta CrpuminroBi Beuepsiabo Hosun ogsar Kinbka HanoiB ~ Benuka HoBui Bignyctka Hosui
i Ta oBOui ocobucTtoi  Ta nobyToBi | KaB'ApHI >ka Ha BUHIC  cepBicu s obigy y Gapi nobytoea MOOINbHUNA Ta/abo aBTOMOGiNb
i ririeHn nnatexi i po3aBar pecTopaHi NoKymnka TeneoH asianogopoxi

’
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MutanHa: Ha Lwo 3 nepeniyeHoro B MoxeTe A403BONWUTY cobi BUTpayaTy KOWTK 3apas?
Ixepeno: Kantar Consumer Sentiment Barometer, kBiteHb 2026 p., aaHi 3 20 puHkis. N=20 878



43% yKpaiHuiB Big4ynu noripweHHs ¢piHaHCOBOro ctaHoBULLa POAUHMU

Sk 3miHMBCA MaTepianbHUA
CTaH CiM'i 3a oCcTaHHIN piK

48

SK 3MiHUTBLCA MaTepianbHUN
CTaH CiM"l Yy HAMONWXXYMMK pPiK

48

B [MokpawmBca / nokpawmtbeca O 3anuwmntbea 6e3 amiH B[ loripwmecs / MNoripwnTtbes

l(ANTAR YepseHb 2026, MMI Ykpaina 2026/2, 16-65, 50K+ 4
Ak 3miHUNocsa matepianbHe ctaHoBuLe Bawoi cim'i 3a ocTaHHin pik? FAk, Ha Baly oymky, 3MiHUTbCst MaTepianbHe cTaHoBULLEe Bawioi cim'i B Hanbnuxumin pik?



BinbwicTb yKpalHUiB OUIHIOKTbL CBOE MaTepianbHe CTaHOBULLE SIK CepeaHeE,
ane 3i 3HaYHUMUN OOMEXEeHHAMM

He BucTauae rpoLuen Ha ixy I 3%
1 50/0 HU3bKe

He BucTauae Ha oasr - 12%
69 0/0 cepeagHe

1 60/0 BUCOKe

He Buctadae Ha nobyToBY TEXHIKY
He Buctavae Ha aBTO

He BucTavae Ha XXuUTtno

Hema maTtepianbHux npobnem

l(ANTAR YepseHb 2026, MMI YkpaiHa 2026/2, 16-65, 50K+
Ak 61 B OxapaKkTepusyBanu maTtepianbHUIN CTaH CBOET poauHN?



25% vs 31% wun

3aranbHOro ciMmeMHoro goxony
3aNIMWIAETbCA NicnA BCiX 3BUYaUHUX
perynapHux WOMIiCAYHUX BUTpaT

l(ANTAR BepeceHb 2021 / YeBeHb 2026, MMI YkpaiHa 16-65, 50K+







37%

3aBXXJu HamMmararoTbCs
eKOHOMWUTU Ha:

®

—noOyToBIN XiMil, KocMeTuui, napdymepii 1P
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—BignycTKax, nogopoxax /é//; 7/ | :_r‘

L T ) 71/ N o
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l(ANTAR MMI 26/2 16-65 50K+



YKpaiHui wyKarTb cnocodu 3aowananut 6e3 BTpaTy AKOCTI XUTTS
[TOBHICTIO 3roaHi + ckopille 3rogHi

61% 49%

A moxy A 3aBxgum wykato A obupato ToBapu lHOOi 51 Kynyto LLlo6 3aowaantu, 4 A MOXy KynuTn
BiAMOBUTUCSA BIf cneuianbHi B €KOHOMIiYHiIW peyi B KOMiCinHUX MOXY KynuTn ToBap ripwoi
TOBapiB, MNOCNVYT, npono3unuii, ynakoBUi, HaBiTb MarasuHax, TOBap 6e3 AKOCTI, SKLO e

SIKi MOXY 3pobuTtm 3HUXKU AKLLO BOHA MEHLL MarasmHax rapaHTinHOI [acTb MOXIIMBICTb
CaMOCTINHO 3py4yHa "cekoHa-xeHa" CTPaxoOBKMU 3aowagnTun

l(ANTAR YepseHb 2026, MMI YkpaiHa 2026/2, 16-65, 50K+ 9
Hackinbku Bu 3rogHi 3 HacTynHUMM TBEPAXKEHHAMNU?



KANTAR

HOTbCA nepeBaxHo HeraTuBHUMMU

IHOEeKC CnoXuBaLUbKUX
HaCTpPOIB YKpalHUiIB

80

YepseHb 2026, MMI YkpaiHa 2026/2, 16-65, 50K+
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IHgekc 3anuuwaeTbecsa HMXKYe 100: oGepeXxHicTb cTana CTilKoK 4YaCTUHOIO
CNOXNBYOI NOBeaOiHKU

IHOEeKC cnoXuBaLbKUX HACTPOIB, OLHKI HIDK
16-65, 50 Tuc+ BKa3yloTb Ha nNe

HeratTMBHuUX cC
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ICANTAR Kantar MM Vepaia y



S57%
HecTaOiNnbLHICTb
B KpaiHi

BinHn Ta 30pouHi
KOHRNIKTN

ExkonoriJvHi
npoonemwu

37% m
3POCTaHHA UiH

EKoHOMiIYHa
cuTtyauis

49% .
BrlacHa be3neka

3NOYMHHICTbL Ta
ocobucTa be3neka

KANTAR

KANTAR Sustainability Sector Index 2026, N=13000 B 12 kpaiHax
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[Monpu eKOHOMIIO, YKpaiHLi He roTOBiI NOCTynaTUcA AKICTIO Npu BUOOpi ToBapy

AkicTb ToBapy Lina Cknap / iHrpeaieHTH AKUIT / 3HWXKKN

+4 n.n. -4 n.n.

\ » »
39% 27% 12% 10%

l(ANTAR 18-55, N=1000, JlnneHb 2026 vs nuneHb 2025 13
MuTanHsA: Akl YMHHKK Ans Bac HaliBaxnmBilwmi npy Bubopi ToBapy?



[MpomMo Ta uikaBIiCTb CTUMYNIOKOTL NepLly crnpody HOBOro ToBapy

LLlo morno 6 cnoHykaTtu Bac cnpobyBaTtn HoBMM TOBap?

3HWXKKa / aKkuiga _ 45%
LlikaBo cnpobyBaTu LoCb HOBE _ 37%
Mopagunu 3Haromi, pognHa _ 26%
He Gyno 3Bu4HOro ToBapy - 18%

3auikaBuB gu3aliH abo ynakoBka - 15%

MoGaunnn peknamy - 1%

l(ANTAR 18-55, N=1000, Jlunexb 2026 14
LLlo morno 6 cnoHykatn Bac cnpobyBaTu HoBWIM ToBap?



Ane private label yxe yacTilue obupaloTb 3amMiCTb HangeLweBLOro ToBapy

LLlo6 cnpobyBaTtn HOBUMK AnA cebe ToBap y 3BUYHIN KaTeropii

HanpelweBLumnm T . .
BapiaHT — HE3anexHo OBavp6Blﬂ0MOF0 pery,
Bifg Gpenay AKUN 6aunnm B peknami

abo Ha nonuuax

Ton, aknin nopagmnu
3Haromi abo pigHi
ToBap i3 BnacHor
TOProBoOKO MapKo
MarasuHy

ICANTAR

18-55, N=1000, JlnneHb 2026

YaBiTb, Wo Bu xoueTe cnpobyBaTy HOBWIA Ans cebe ToBap y 3BUYHIN kaTeropii (Hanpvknag, iHWWi norypt abo wamnyHb). Akuii i3 BapiaHTis Bu 15

HanimMoBipHiwe obepeTe?



Takox private label yacTiwe cnpnnmaeTbca K PO3yMHUUN BUOIP, HiXK SAIK
BUMYyLLUEeHa eKOHOMIfA

20%
3 8 o/ [TokpaLumnoch
0 o
BBaXkatoTb BTM po3ymHum BubGopom — 72 /0 _
AKiCTb He riplia, a LiHa Kpalia He 3aMIHUIOCb
8%

[Moripwimnock

l(ANTAR 18-55, N=1000, JlnneHb 2026
Yu 3miHnnock Balle cTaBneHHst 40 TOBapiB i3 BMAaCHOK TOProBOK MapKok MarasuHy 3a ocTaHHi 1-2 poku?

16



JlorotTn marasunHy BXe He € 6ap’epoM AN NOKYMNKK

35
22
20
12

3asBuyaim Kynyto Tinbkm Ckopiwe Lle 3anexuts  Moxy kynuTu

oxo4e AKLLO LjiHa YHUKaI0 — He Bl KaTeropill BMNAOKOBO,
npobyto — BurigHa abo e AOBIpsito ane He

LikaBo 3HUXKKA Taknm 3BepTalo Ha

Ai3HaTuCb, Lo ToBapam Le yBaru

Lie 3a NPOAYKT

18-55, N=1000, JlnneHb 2026
I(ANTAR fAke 3 TBEpPOKEHb HAWTOYHILWE onucye Ball NoToYHWI Migxig 4o TOBapiB i3 BNacHOK TOProBoK Mapkok MarasuHy (Hanpuknag: Ceos Jlinia Big ATB, Mpemis 17
Big Cinbno, Aro Big METRO ToL0)?



Y cBiTi private label yxe Burpae He nuwie 3aBAsAKU LUiHI

HdocTtynHa uiHa cnpude AkicTb nigTpumye HdoBipa 3ameHLye Big4yTTd ACOPTUMEHT cpépmye Mokynui Bce pigwe 6ayaTb

nepLi cnpooi MOBTOPHY NOKYMKY PU3UKY ., 3BUYKY NPUYNHM NepennadyyBaTn
— 3a OpeHA 1

=3 A\

Akuwo private label y>xe cnpuMmMmaeTbca He NPoOCTO AK AellueBLIUMA ToBap, MOro
noTpiOHO aHanisyBaTn 3a TUMU CaMUMMU NMPUHLMUNAMU, WO W iHWIi bpeHan

KANTAR




CunbHun private label
npauloe 3a TUMHU
CaMUMM 3aKOHaMM,
O U CUNbHUN OpeHa

Bce pasom — ue Kantar MDS
dpenMBOpPK, NiaxXia 40 BUBYEHHS
300poB’a 6peHay Ta aHarni3y puUHKY,
anpoboBaHM COTHAMU AOCHIOKEHDb B
YCbOMY CBITI

I3 UMM NigXo40M MU He nuule
3aMipAEMO MNOKa3HUKN e(PEKTUBHOCTI
OpeHAay, ane i MOXXeMO CNpOrHo3yBaTu
Noro nogasnbLUni pO3BUTOK

Meaningful / 3Hauywumn
CnoxunBaui Big4yBalTb
NPUXUITBHICTb 40 BpeHay Ha
eMOLiMHOMY piBHI Ta
BBa)kaloTb, LLO BiH Bignosigae
IXHIM noTpebam

Different / BiaMiHHUM
CnoxuBaui Big4yBarTh, LLO
OpeHA BiApi3HSETLCA Big
iHWKX BpeHaiB i BU3Ha4ae
TeHOeHUIT B KaTeropil

Salient / MomiTHMNK

bpeHa cnapae Ha AymKy
LUBWMOKO W NErko, Konm mosa
3axoanTb NPO KaTeropito Ta
noB’A3aHi i3 Heto iael

ICANTAR

19



Tpu cknapoBi cunu 6peHay: Meaningful, Different Ta Salient

Salient

MeHTanbHa OOCTYMHICTb
OpeHay: SK LWBMOKO Ta f1erko
BiH cnagae Ha OyMKY, KOS
MOBa MUAe Nnpo KaTeropito:
MOKYMNKY Ta BUKOPUCTaAHHSA

Different

Hackinbkn 6peHg NpornoHye
LLIOCb YHiKarnbHe abo CTBOPKO
TpeHau B KaTeropil, Bege
KaTeropito B ManbyTHE

Demand
Power

Meaningful

Hackinbku 6peHg 0yaye
3PO3yMinnin Ta NOCNIgOBHUN
eMOLINHNUW 3B’A30K Ta
Bignosigae Ha 3anuTtin /
noTpebun KnieHTa

ICANTAR 20



Meaningfully Different 6peHan cTBOpHOOTL OINLLUMKX MNONUT, CUNbHILLY LiHY Ta

noTteHuian 3poCTaHHA

3 BUCOKOIO
Future Power

o 3 BUCOKOIO 3 BUCOKOIO

o Demand Power Pricing Power
Oinblua YacTKa cnoXuBadi rotoBi NnNaTuTn
npoaaxis

x4

BULLA UMOBIPHICTb 3POCTaHHA
npoaaxiB y rpolloBOMy
eKBiBaneHTi

ICANTAR

21



Mu npoBenu pocniaxeHHs Brand Health Tracking 3 niaxogom Kantar MDS

Foods & Goods Selected

Owv3anH pgocnigxeHHNA C De Luxe

OHnanH onuTyBaHHSA Ha NaHeni
Kantar

'noMAmH,,, q

18-55, 1000 pecnoHaeHTIB
Bcsa YkpaiHa, 3a BUHATKOM cin Ta VQ
TOT Ta 30HM aKTUBHUX DOMOBUX OiN T’ 'o\lquso

JlInneHb 2026

OO N -

ICANTAR 22



NoKynku B cynepmapkeTax

91%

yKpaiHuiB 18-55 KynyBanu wochb B
cyrnepMapKeTax 3a OCTaHHIN MicAUb

l(ANTAR Basa: 18-55; HauioHarnbHa naHenb, 3a BUHATKOM cin, TOT Ta 30HM akTUBHUX 6orosux ain. N=1000
Jnnenb 2026

23



i

20

—yKpaiHuiB 18-55 kynyBanu mapku Private label npoTsirom

B O0CTaHHbLOIO MicsLUs

'z;. £ .“.“ ,// R\

‘Basa: Bci pecnionaenTn, N=1000; 18-55; Héuionénbumenb, 33 BUHATKOM Cin,
JluneHs 2026




3a paxyHoK 4yoro oopMyeTbCA cuna opeHay pi3Hux Private label

Ha puHKy PL nepemoxusamu ctatoTb He nuwe HanbinbLli 6peHamn, a Ti, ki OoQHOYaCHO € 3Ha4YyLWuMK Ons NoKynuis, NOMiTHUMU
cepen KOHKYPEHTIB Ta Nerkumu ans 3ragyBaHHs Yy MOMEHT BUBopy

Baxinb 3pocTtaHHsA
MeHmarbHa 0ocmyrHicmb
Salient | 6peHdy: HaCKINbKN LUBMAKO Ta
OMITHICTb; 32% Nlerko BiH cnagae Ha OyMKy nig

OcHoBa - . .
Hackinbkn 6peHam CTBOPHOOTh g/leanmg_ful | Hac NPUMHATTA PILLEHHA NPo
HauvyLLiCTb;
L : 5 MOKYMKY Y/ BUKOPUCTaHHS.
YiTKWUM | NOCnigoBHUN 43% ynKy P

eMOLiMHUN 3B’A30K i
BBa)KalOTbCHA TaKMMW, LLO
BignoBigaloTb notpedam
CrnoXxwuBauiB.

KoHKypeHTHa nepeBara
Hackinbkn 6peHan BBaXaroTbCs
TakMmuy, LLO NMPOMNMOHYHTb Te, YOro
iHWIi He NPOMNOHYKOTL, i €
nipepamm.

Different|
BiamiHHicTb; 25%

l(ANTAR Basa: Bci pecnongeHtt N=1000, 18-55, nuneHb 2026



ACOpPTUMEHT € rorioBHMM ApanBepom cunu private label, a sikicTb
3arIMIAETbLCA KMHYOBOK YMOBOK BMOOpPY

>

Demand Power

ACOpTMMGHT — 38%

AkicTb 18%
MonynsapHicTb 14%
[vsaiiH 13%
YHiKkanbHiCTb 8%
MpemianbHicTb 5%

BapTtye Ginbwworo 4%

ICANTAR

Basa: Bci pecrioHgeHts N=1000, 18-55, nuneHb 2026 26



AKICTb CTBOPIOE peneBaHTHICTb, @ aCOPTUMEHT 3abe3ne4vyye NOMITHICTb private

label

>

Demand Power

AcCOpTUMEHT _ 38%

AkicTb

AkicTb 18% AcopTUMeHT
MonynsapHicTb 14% MonynsipHicTb
OwnsanH 13% [OunsanH
YHikanbHicTb 8% YHiKanbHiCTb
MpemianbHicTb 5% MpemianbHicTb
BapTye GinbLioro 4% BapTye GinbLlioro

®

Meaningful

_ 23%

13%

13%

12%

10%

8%

20%

[NpemianbHiCcTb

AkicTb

YHikanbHiCTb

OnzaiH

BapTtye GinbLioro

AcCOpTUMEHT

MonynspHicTb

Different

; 17%

I 17%
16%
14%
14%
11%

11%

ACOpPTUMEHT

MonynsapHicTb

AkicTb

Own3zanH

BapTye GinbLioro

YHiKanbHIiCTb

[pemianbHiCcTb

“«

Salient

_ 67%

-1%

-3%

2%

0%

15%

1%

ICANTAR

Basza: Bci pecnoHgeHT N=1000, 18-55, nunexb 2026
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To 3a Wo yKpaiHui obupatoTb private label?

AKiCTb NepeKoHye He HdoBipa gonomarae

BigyyBaT KOMNpomicy noBepHyTUCHA
1 Private label cTae 3 Mo3WTUBHMIA OOCBIA 5

[ PO3YyMHUM, a He n NepeHOCUTLCA Ha iHLWi ]

BUMYLLEHMM BMOOPOM TOBapu MapKu Ta putensnepa
D D D D s
Ulina gae npusig ACOPTUMEHT POOUTHL BigmiHHiCcTb cTBOpIOE
cnpobyBaTu 2 - BUOIp NPOCTUM i 3BUYHUM 4 . HaCTYNHWUM piBeHb
[Mokyneub nomivae surogy LLInpoka npucyTHIiCTb 3pOCTaHHS
Ta pearye Ha Npomo 3abe3neyye NOMITHICTb Y Private label nepexogntb

MOMEHT MOKYIKMN Bia (pyHKUIOHaNbHOI

anbTepHaTUBM A0
MNOBHOLIHHOro 6peHay

ICANTAR 28
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